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The Power of Email

Though email has been widely used for well
over 25 years, it remains one of the most
powerful marketing tools.

It may not be as “sexy” as some of the newer
marketing techniques, such as push
notifications and social media, but it
continues to be incredibly effective at
converting people into paying customers.

Consider these email statistics:

e By 2025, it's expected that 4.6 billion
people will use email on a regular
basis.

e 2 out of 3 marketers use email to
distribute content organically.

® Foreverydollar you spend on email
marketing, you can expect to get $32
in return (a 3,200% ROI!).
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o 81% of businesses still rely on email as
their primary customer acquisition
channel (compared to other platforms
such as social media).

® The average openrate fora
“Welcome” email is 82%.

e 49% of consumers say they would like
to receive promotional emails from
their favorite brands on a weekly basis.

With all the talk about the power of social
media, it’s easy to forget just how effective
email is when it comes to building your
business.

But the truth is that email remains one of the
most effective marketing tools out there. We
may ignore social media notifications and
screen our phone calls, but we still pay
attention to our inboxes.

If you can access someone’s inbox, then you
can gain their attention, and there are few
things more valuable than a person’s
attention.
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Erik Harbison says, " If social media is the
cocktail party, then email marketing is the
‘meet up for coffee; the original 1-to-1
channel.”

The bottom line is that if you have a business
of any sort, you need to build your email list.
Every address on that list represents
potential customers and potential dollars in
the bank. The larger your list grows, the more
you can directly interact with those who are
truly interested in your business.

Your email list should only contain people
who have expressed interestin your
business. Something about your business
interests them, and they want more
information. These are exactly the people
you want to be marketing to.

Bottom line: few things are more valuable
to your marketing efforts than your email
list.

But building an email list is no simple task.
With billions of spam emails being sent daily,
giving people a compelling reason to give
you their address is important. You need to
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know the secrets to getting others to give
you their contact information.

That's where we come in.

In this eBook, you'll discover 13 hacks that
will help you build your email list rapidly.

By the end, you will have a solid strategy in
place for adding people to your email list.

| assume you know this, but it bears
repeating. To build an email list, you need
dedicated Email marketing software to store
all your contacts, send out emails, and create
forms such as landing pages, pop-ups, and
more.

In other words, you don’t want to use your
personal Gmail, Outlook, or any other
standard email service. You want to use an
email provider that is specifically designed
for email marketing.

It's also important to select an email platform

that is best for your type of business and
your budget. For example, if you're running a
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small service-based business, you don't
necessarily need a platform that caters to
eCommerce businesses.

Some solid email marketing options include:

o (ConvertKit

o ActiveCampaign

® (ConstantContact

e CampaignMonitor
e MailChimp

e Mailerlite

e SendInBlue

® Flodesk*

*For our agency, we selected Flodesk. After
you do your “homework” investigating these
platforms, if you decide Flodesk is right for
your business, here is a discount code for
50% off your first year. https://flodesk.com/
¢/OYKNEZ And, yes, we do receive a small
($19 credit) as compensation for the referral.

Let’s get started.
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Tactic #1;
Create Valuable Content
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When discussing building an email list, it's
easy to start with tactics like pop-ups. But if
you start with tactics, you miss the big
picture; when you miss the big picture, you
won'’t be able to build your email list very
effectively.

So, what is the big picture? You must give
people a compelling reason to give you
their email address.

Why should someone give you their email
address? What will they get out of it? You
need to convince them that you offer them
something valuable in exchange for their
email address.

In other words, first, create value.

Perhaps the best, most effective way to
rapidly build your email list is to constantly
create outstanding, high-value content on
your website. People only give away their
email address when they’re convinced that
you’re going to add value to their life.
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They don’t simply want more emails in their
inbox. They want more VALUE in their
inbox.

They want to know that the emails they’ll
receive from you will add value to their lives.

So how do you show them that you’ll add
value to their inbox? By consistently
creating compelling content on your
website and then promoting that content
via email.

The content should solve their biggest pain
points. It should dive deep into specific
subjects. It should thoroughly answer their
biggest questions.

Yes, there will be times when you send out
promotional emails about your products or
services. But people will be much more likely
to sign up for and stay on your email address
if they know they’ll be receiving incredibly
valuable, non-promotional content from you
on a consistent basis.
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We're talking about things like:

® |n-depth blog posts
e High-value videos
e Whitepapers

e (Case Studies

e Tutorials

e How-to guides

To create high-value content, you must
know your audience. What are their biggest
pain points? What sorts of quick fixes and
permanent solutions are they looking for?
How can you serve them most effectively?
How can you guide them and help them
through their challenges?

If you don’t know what your audience’s
biggest pain points are, consider surveying
them. Put out a poll on social media. Ask your
existing email list (if you have one) what sort
of content they’d like to receive from you.
Look at what your competitors are putting
out.
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Brian Dean is a great example of building an
email list (and an entire business) by creating
amazing content. He creates incredibly
detailed blog posts that walk readers
through challenging SEO issues. He then
sends these blog posts out to his email list.

Brian also sells products and services
through his email list, but he only does that
occasionally. For the most part, he promotes
high-value content that he has created.

The result is that his email list has ballooned
into the hundreds of thousands.

Consider following Brian’s example. Work
hard to consistently create compelling
content that people will want to receive in
their inboxes. Give them a good reason to
sign up for your email list, and once they’re
onyour list, give them a good reason to
STAY onyour list.
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Tactic #2:
Create Pop-Ups
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Now that we’ve discussed the big picture of
email list building let’'s move on to specific
tactics.

Email pop-up forms are one of the most
basic ways to capture email addresses.
When you’re on a website, a box pops up,
asking if you want to sign up for the email list.
You can either sign up or close out the box.

Yes, they can be a bit intrusive at times, but
the bottom line is that they tend to have
relatively high conversion rates compared to
other methods of building email lists.

There are some relatively simple ways to
make pop-ups less intrusive. First, you can
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have them only pop up every so often. In
other words, instead of showing the pop-up
to every visitor every time, you can show it to
visitors every third or fourth time they visit
your website. That way, they’re not seeing it
constantly.

Second, you can have the email box pop up
after a certain amount of time so that it
doesn’timmediately interrupt the reading
experience on your website. For example,
the box can pop up when it looks like the
person is about to exit your site. This is called
“Exit Intent” and is a highly effective way to
capture email addresses.

On your pop up, tell people whythey should
sign up for your email list. Don’t simply say,
“Please sign up for our email newsletter.”

Tell them what they’ll get in exchange for
signing up for your newsletter. Will they get
weekly marketing tips? Will they get a free
eBook? Will they join 10,000 other smart
people who receive weekly fitness content
from you?
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Many website builders have options for
creating pop-ups. For instance, we build
many websites in WordPress with Divi. There
you can build pop-ups and connect to your
email platform with a plugin. We often build
our pop-ups directly in Flodesk our email
platform and connect to our sites with code
snippets provided by Flodesk.

There are numerous software platforms out
there that make it easy to create beautiful
pop-up boxes, including:

e Sumo

® Thrive Leads

e (OptinMonster
o MailMunch
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Tactic #3:
Create A Landing Page
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Landing pages are different from pop-up
boxes in that they are entire pages that exist
solelyto capture email addresses.

In other words, they’re not a box that pops up
when a person reads one of your blog posts
or visits your home page. They’re a single
page designed for the specific purpose of
capturing email addresses.

Source: Wide Web Advisor
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These landing pages are not usually
accessible through your website's main
navigation.

There are several advantages to creating
specific landing pages:

® Youcan send people directly to them
when they ask how to sign up for your
email list.

® You caninclude more information on
them than you can on a pop-up. For
example, if you’re giving away an
eBook, you can include more reasons
why people should download the
eBook.

® You cancreate different landing pages
for different purposes. For example, if
you have a podcast, you could create a
specific landing page where you send
your podcast listeners and another
landing page where you send general
visitors.
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There are numerous ways to create landing
pages.

First, you can have someone code one for
you. Thisis only necessary if you need
specific customizations on the landing page.
If you need someone to code a landing page
for you, contact us, and we'll design and code
it for you.

Second, you can use landing page software
to build a landing page. This is the most
common and easiest way of building landing
pages. You can build landing pages that look
good and convert rapidly using simple drag-
and-drop tools.

Landing page builders include:

e Unbounce

e | eadPages
e |nstapage

Like with pop up boxes, it is important to give

people a compelling reason to sign up
through your landing page. Always be sure to
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answer the question, “What do they get out
ofit?”

Focus on the benefits of opting into your
email list. Are they getting a free eBook
through your landing page? Write about all
the different ways the eBook will benefit
them if they download it.
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Tactic #4:
Give Away Lead Magnets
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A lead magnet is something that you give
away to people in exchange for an email
address. The “people are “leads,” and the
giveaway is a “magnet” that attracts the
leads.

For example, let’s say you're a financial
coach. You could give away a free eBook that
gives retirement savings tips. Or let’s say
you’re a fithess professional. You could give
away a checklist of exercises in a particular
workout.

Really, almost anything can function as a lead
magnet. It must be valuable enough to the
person to convince them to give you their
email address.

Examples of lead magnets include:

e Checklists

® cBooks

® Cheat Sheets

® Product Samples
® Discount Coupons
e Templates
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® Free Trials

e (Case Studies
e Webinars

® Podcasts

e Premium Content

Lead magnets are typically given away
through pop-ups or landing pages.

There are several things to keep in mind
regarding lead magnets:

e People sign up for alead magnet when
they have a problem, and the offeris
something that will help them
immediately. Be sure to send the lead
magnet as soon as a person gives you
their email address

® | ead magnets need to be highly
valuable. If they’re not, people won’t
give you their email address. Be sure
that what you’re giving away truly is
valuable.
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e When writing the copy on the pop-up
or the landing page, focus on all the
benefits that your page visitor will get
if they download the lead magnet. You
want to show them just how valuable
your lead magnet really is. You must
convince them that your lead magnet
is worth giving up their email address.
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Tactic #5:
Do A Giveaway
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Giveaways are a fantastic way to get
hundreds, or even thousands, of email
addresses. If you're looking to supercharge
your email list building, it’s hard to beat a
giveaway.

The way it works is simple: to sign up for the
giveaway, people must first give you their

email address.

That's it.
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Source: King Sumo
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You can give away just about anything, from
physical products to consulting sessions to
digital downloads to anything in between.
Really, you’re only limited by your
imagination.

A few things to think about whenyou do a
giveaway.

First, the bigger and better the prize, the
more likely it is that people will sigh up. So,
when creating your prize package, think
bigger and better. And to state the obvious,
the prize should be something your audience
will really love and that makes sense, given
your business.

For example, if you'’re a fitness coach, it
makes much more sense to give away free
training sessions than gift cards to unhealthy
restaurants.

Second, you’'ll probably want to use a

giveaway platform to make it easy for
people to enter and to choose winners.
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There are numerous giveaway platforms
available, including:

e KingSumo
o (Gleam.io

e Rafflecopter
e \ViralSweep

These platforms also make it incredibly easy
for people to share your giveaways on social
media, which increases the likelihood of
them going viral. Again, the bigger the prize,
the more likely the giveaway is to go viral.

If you use this tactic, be sure to consult with
an attorney to obtain the proper page
wording, marketing methods, and more for
your state or country. Each state and country
have their own specific laws regarding
anything that has a prize, and you certainly
want to stay on the right side of the law!
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Tactic #6:
Run Facebook Lead Ads
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Facebook |Lead Ads allow you to give away
lead magnets and collect email addresses
directly within the Facebook platform. In
other words, people can fill out a form and
download a lead magnet without leaving
Facebook.

This can be a tremendously powerful way to
build your email list.

Facebook has over 2.5 billion active
monthly users. If your audience is using
Facebook on a regular basis then using
Facebook ads can connect you with that
audience outside of your website.

Facebook’s advertising platform allows you
to target specific audiences. For example, if
you’re a success coach, you could run Lead
Ads that would be shown specifically to
people who have demonstrated an interest in
goal setting, productivity, and financial
success.

Orif you're an investment advisor, you can

target people over a certain age with a
specific amount of income.
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This ability to target specific audiences
allows you to connect with your ideal
customer. Instead of randomly filling your
list based on who visits your website, you can
fill your list with highly interested prospects.

Gordon Donnely of WordStream puts it this
way:

It takes six to eight touches to
generate a viable sales lead. And
when you start to think about all the
steps a prospect has to go through in
your own organization before they
become *viable” or ‘qualified,” that
number might seem pretty
conservative. It takes legitimate time
and effort to get quality leads. Any
time you can streamline that process,
youre giving yourself a huge
advantage.

By using Lead Ads, you minimize the work
someone must do to get on your email list.
They don’t have to go to your website,
encounter a pop-up, and then enter their

13 Powerful Tactics to Build Your Email List Fast - 34



email address. Rather, as they browse
Facebook, they come across your ad, enter
their info, and BOOM, they’re on your list.
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Tactic #7:
Utilize Content Upgrades
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Content upgrades work like this:

First, you create a highly valuable piece of
content, such as an in-depth blog post.

Then, you create an “upgrade” that
accompanies that blog post. For example,
let’s say you wrote an in-depth blog post
about the keto diet. You could then create an
“‘upgrade,” such as five downloadable keto
recipes that accompany the blog post.

To access the upgrade, people have to give
you their email address.

The reason content upgrades work so well
for list building is that you're not
interrupting the content experience, like
you do with a pop-up. Instead, you're
offering something valuable that
supplements what they’re already reading.

By reading the blog post in the first place,
they have demonstrated that they’re
interested in that particular subject. It makes
sense for them to download your content
upgrade as well. Instead of offering a generic
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download, you're offering something that is
specifically related to something they’re
interested in.

Brian Dean (the SEO guy) saw a 65%
increase in his conversion rate over his
generic pop-up offer when he implemented
the content upgrade strategy on his blog.

When creating a content upgrade, it's
critical that the upgrade adds additional
valueto the content they’re already reading.

In other words, you need to:

e Come at the subject from a different
perspective.

e Cover additional material you didn’t
cover in the original content.

e (Create something that supplements
the original content.

One of the easiest content upgrades to
create is a checklist that summarizes
everything you wrote in the blog postina
concise and easy-to-digest manner.
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For example, let’s say you write a lengthy
blog post about everything you should take
to a photography shoot. You could then
create a simple checklist that contains
everything from the blog post. The reader
can download the checklist, print it off, and
then take it with them on photo shoots.
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Tactic #8:
Create A Free Tool
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Creating a free tool can be an incredibly
powerful way to get new people onto your
subscriber list. It’s a simple yet effective
technique.

In order to use the tool, people have to give
you their email address.

For example, CoSchedule created their
“Headline Analyzer” tool, which analyzes a
blog post headline and then grades it for you.
But here’s the catch. In order to access your
score, you must first sign up for their email
list.

Source: CoSchedule

Brilliant, right?

13 Powerful Tactics to Build Your Email List Fast - 41



HubSpot created a “Website Grader,” which
grades the strength of a person’s or
business’s website and then gives them the
grade in exchange for their email address.

Many SEO firms will provide a quick SEO
audit of a website in exchange for a person’s
email address, and many real estate agents
will provide an estimate of how much a
person’s house is worth.

You can create a tool for almost any industry!

e |fyou're a fitness trainer, you could
create a tool that helps someone
evaluate how fit they are.

e |fyou're aretirement planner, you
could create a tool that helps people
determine how much they need to
save.

e |fyou’re a marriage counselor, you

could create a “Marriage Strength
Grader.”
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You get the point.

If you don’t have the technical know-how to
develop a tool, you can contact us; we can
help you. Or, you might find some on
Linkedln, Upwork or Fiverr.

When creating a tool, you’re only limited by

your imagination. It simply needs to provide a
valuable service.
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Tactic #o:;

Create Quizzes
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People absolutely love quizzes. It’s why sites
like Buzzfeed constantly create quizzes like
“Which Harry Potter Character Are You?”
People love to answer questions about
themselves and then get results. There’s
something addictive about it.

Quizzes are also a fantastic way to build your
email list. You create a quiz and people
simply need to give you their email address
in order to get the results.

Source: Qzzr

But here’s the thing with quizzes and list
building: the quizzes need to be related to
your business in some tangible way.
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If you create a “Which F.R.LE.N.D.S.
Character Are You?” quiz, you may be able to
get alot of people to take it, but most of
these people probably won’t be interested in
your business. You'll be adding people to
your list who will likely never purchase from
or work with you.

Your quiz should be closely tied to your
ideal customer's objectives, desires, goals,
and pain points.

For example, let’s say thatyou'rean IT
security consultant. You could create a “How
Secure Is Your Network” quiz, in which you
ask different network security related
questions (in layman’s terms, of course).

Or let’s say that you sell a health product.
You could create a “Are You Ready for Cold
and Flu Season?” quiz. As part of the quiz,
you would ask whether people are using any
health products to help strengthen their
immune system.

The main point is that your quiz needs to
attractthose who are also interested in your
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products or services. Your goal isn’t just to
get as many people as possible to take the
quiz. Your goal is to get the RIGHT people to
take the quiz - those are the people who
want to work with you.

There are numerous platforms that make it
easy to create quizzes:

® Qzzr

® | eadQuizzes

e Trylnteract
e SurveyAnyplace

e Typeform

Just as with lead magnets, you want your
quizzes to add value to the person taking the
quiz. Your goal is not justto get their email
address. Your goal is to give them something
valuable in exchange for their email.
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Tactic #10:

Promote Your List on Social
Media
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How many friends, followers, and
connections do you have through social
media? All these people represent potential
subscribers to your email list. You should
consistently promote your email list across
your social media channels.

However, when promoting your list, don’t
simply say, “Hey, come join my email list!”
You probably won’t get many signups if you
promote it this way.

Instead, give your social media connections
a compelling reason to join your list. People
get plenty of email asitis, and they don’t
want more piling up in their inbox unless you
can give them a good reason.

If you're giving away a lead magnet, invite
your friends to download it. Regularly share
the link to your landing page. Tell your friends
about all the benefits they’ll get if they
download your eBook, whitepaper, or case
study.
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If you’ve created a quiz, invite your social
media contacts to take the quiz. Explain how
taking the quiz will benefit them.

If you’ve created a free tool, tout the
advantages of the tool. Talk up all the ways it
can help someone.

How often should you share information
about your email list on social media?
Enough that people know about it but not so
much that it feels like you’re spamming.

Generally speaking, be balanced in what you
share on social media. Share all sorts of
different status updates, with the goal of
each one adding value to your connections.
The more value you create on social media,
the more likely that others will listen to what
you say.

If your ideal prospect sees you constantly
creating valuable content on social media,

they’re much more likely to sign up for your
email list when you finally ask them.
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Tactic #11;
Add Social Sharing Buttons
to Your Emails
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Almost every Email Service Provider (ESP)
makes it possible for you to add social media
sharing buttons to your emails. It’s beneficial
to add them, so your readers can share your
content with their social media contacts.

Adding social sharing buttons to your
emails gives you three distinct benefits:

e Attracting new potential customers.
By giving people the option to share
your emails, you expand your reach
beyond just your email list. People who
love your content will share it with
friends, coworkers, and other contacts.

¢ Increased web traffic. Assuming that
you’re linking back to your website in
your emails, more shares equal more
web traffic. The more people share
your emails with their friends, family,
and coworkers, the more people will
click your links and end up back on
your website.

e Enhanced customer experience. If
people like your content, they don’t
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want to have to copy and paste it to
share it with their social media
contacts. By providing social media
sharing buttons, you provide a better
experience for those on your email list,
making it much more likely that they’ll
share.

This brings up another important point
regarding the emails you send your list. They
should be so good that others wantto share
them. Put enough time into crafting your
emails so that your readers feel compelled
to share the content you’ve created.

Most people don’t think of emails this way.
They bang them out and then send them off
to their list without a second thought. And
while this lets you get going on other things
faster, doing things this way won’t generate
many social shares of your emails.

If you want your readers to share the emails
you send, it’'s important to craft them
lovingly, always asking, Am I adding value to
my readers?
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Tactic #12:
Add A Link In Your
Email Signature
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Each email you send is an opportunity to
build your email list. The trick is to add a link
in your signature.

For example, you could...

e Add alink to your signature that
invites people to take a quiz you've
created.

e Addalink to alanding page where
people can download your free eBook.

Let’s say you're a real estate agent, and
you’ve created a landing page where people
can download your free eBook about how to
prepare their house for sale. Your email
signature could include a single line that says
something like, “Getting ready to sell your
house? Get my free eBook on how to get the
most money for it!”

If you have employees, consider having them
add something similar to their email
signatures. The more people who have it as
part of their signature, the more email
signups you’ll generate.
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Tactic #13;
A/B Test Everything
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Finally, when seeking to build your email list,
A/B test everything.

A/B testing is simply testing two things
against each other to see which performs
better. Once you’ve identified which one
works better, you double down on the
winner.

For example, instead of using a single pop-up
on your website, create two and then test
them against each other to see which
generates the most email signups. Once you
determine which one leads to the most email
signups, use that one.

Instead of creating a single lead magnet,
create two, three, or even four and see which
one people respond to the most.

Create multiple quizzes and see which one
attracts the most people and results in the
most email signups.

With A/B testing, your aimis to find what

works best and focus more heavily on that
technique.
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For example, through A/B testing, you may
discover that one type of content upgrade
works well, resulting in many email signups.
You can then create more of this type of
content upgrade, which will result in your list
growing much faster.
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Combine List Building
Tactics for Maximum
Success

If you want to build your list rapidly,
implement as many of these techniques as
possible. Don’t be content to settle for one or
two. The number of tactics you employ will
impact how fast or slow your list will grow.
Using one or two tactics will result in slower
list growth. Instead, combining and using
multiple list-building techniques at the same
time will build your list more rapidly.

You’'ve learned all these techniques:

e (Creating valuable content

e (Creating pop ups

e Utilizing landing pages

e (Giving away a lead magnet

® Running giveaways

e Using Facebook Lead Ads

® |mplementing content upgrades
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e C(Creating free tools
e Creating quizzes
¢ Promoting your list on social media

® Adding social sharing buttons to your
emails

¢ Adding alink to your email signature
e A/B testing everything

Yes, it's true that email marketing and list
building requires hard work. But it’s well
worth it. Remember, the average ROI for
email marketing is a whopping 3,200%!

For every dollar you spend on email
marketing, you can expect to get $32in
return.

So, get to work building your list. Combine as
many of these techniques and tactics as you

can and watch your list grow rapidly.

Successfully yours,
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